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cycles
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How businesses with monthly recurring revenue can compare a facility with waiting for receipts.

Subscription companies spend on service, support and acquisition before all monthly receipts
clear. Approval is never the point by itself; the useful test is whether the company can repay
without creating the next gap.

Credicorp Flex can fit a recurring timing gap if churn and collections are understood. If the same
pressure repeats, pause and compare terms, reserves or a facility before using a one-off fix.

Recurring revenue is not the same as guaranteed revenue. Stress-test cancellations before
drawing. The external links keep the page anchored to public material rather than sales copy.

For Credicorp Flex, the discipline is to draw for short needs and repay when receipts land, not to
treat the limit as extra revenue.
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